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This brochure provides information about the qualifications and business practices of Abacus Wealth Partners, LLC (hereinafter 
“Abacus” “we”, “us” or “our”). If you have any questions about the contents of this brochure, please contact Jessica Lu at (310) 566-
1888. The information in this brochure has not been approved or verified by the United States Securities and Exchange Commission 
or by any state securities authority. Additional information about Abacus Wealth Partners, LLC is available on the SEC’s website at 
www.adviserinfo.sec.gov. 

Abacus Wealth Partners, LLC is an SEC registered investment adviser. Registration does not imply any level of skill or training. 
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Item 2.  Material Changes 

This Item discusses only the material changes that have occurred since Abacus’s last other-than-annual update July 

1, 2022.  Abacus encourages all clients to review the entire Firm Brochure. 
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Item 4.  Advisory Business 

General Information 

Abacus began its operations in 2004 after the merger of Abacus Wealth Management, LLC (“AWM”) and Sherman 

Financial, Inc. (“SFI”).  Since the merger, AWM and SFI have been the principal owners of Abacus, with each holding 

a 25.2% stake.  SFI is solely owned by Spencer Sherman and AWM is solely owned by Brenton Kessel. 

Abacus is an investment adviser that specializes in financial planning, which we define as the long-term process of 

wisely managing your finances so you can achieve your goals and dreams, while at the same time negotiating the 

financial barriers that inevitably arise in every stage of life. Abacus provides financial planning, consulting, and 

investment management services.  Prior to engaging the firm to provide any of the foregoing investment advisory 

services, the client is required to enter into one or more written agreements with Abacus setting forth the terms 

and conditions under which Abacus renders its services (collectively the “Agreement”).   

Abacus 

Abacus serves as general partner and investment manager of the Abacus Sustainable Fund, L.P. (“ASF”) and general 

partner and co-investment manager of the Align Impact Fund, L.P. (“AIF”), formerly known as Abacus Impact Fund 

2013, L.P. Align Impact, LLC, a SEC registered investment adviser, is a subadviser to both ASF and AIF. ASF, launched 

in 2008, and AIF are funds of funds that aim to bring accredited investors competitive returns alongside positive 

social change (see additional disclosures in Item 10 below).   

Abacus is a minority investor in Align Impact.  Abacus has a 8.3% voting interest and 7.53% economic interest in Align 

Impact.   

As of March 28, 2022, Abacus had $ 3,430,573,000 of assets under management, of which $3,559,847,000 were 

managed on a discretionary basis and $70,726,000 were managed on a non-discretionary basis. 

This Firm Brochure describes Abacus’s business.  Certain sections will also describe the activities of Supervised 

Persons.  Supervised Persons are any of Abacus’s officers, partners, directors (or other persons occupying a similar  

status or performing similar functions), or employees, or any other person who provides investment advice on 

Abacus’s behalf and is subject to Abacus’s supervision or control.  

Financial Planning and Consulting Services 

Abacus may provide its clients with a broad range of comprehensive financial planning and consulting services.  

These services include business planning, investments, insurance, retirement, education, estate planning, and tax 

and cash flow needs of the client. Financial Planning starts with goal setting, and depending on your goals, the 

following areas may be addressed: 
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Goal Setting  

 Goal setting begins with a Financial Checkup meeting, a one-to-two hour meeting in which we learn about the goals 

that will be central to your financial plan.  We then collect all the financial data that we need to analyze how much 

you should earn, spend and save to reach your most important goals. 

Retirement Planning  

 Nearly all clients include retirement as one of their financial goals.  A lifetime cash-flow projection is created to 

analyze when and under what other circumstances that retirement can be achieved.  This includes projections of 

investment returns, taxes, types of retirement accounts, spending and income as well as values of assets and paying 

down of liabilities. 

When we provide investment advice to you regarding your retirement plan account(s) or Individual Retirement 

Account(s), hereby defined as “Retirement Account” we are fiduciaries as defined by Title 1 of the Employee 

Retirement Income Security Act of 1974 (“ERISA”) and/or the Internal Revenue Code (“IRC”), as applicable. The way 

we make money creates some conflicts with your interests, and as fiduciaries, we operate under a special rule that 

requires us to act in your best interest and not put our interests ahead of yours. For example, a conflict of interest 

would arise, and the prohibited transaction rules would be implicated, if Abacus were to provide fiduciary advice 

about plan distributions and rollovers if it results in Abacus receiving compensation that it would not have received 

absent the advice. 

Abacus has policies and procedures that are designed to manage this conflict to ensure we provide advice that’s in 

your best interest. As a fiduciary, when Abacus makes a rollover recommendation, no client is under any obligation 

to roll over Retirement Account assets to an account advised or managed by Abacus. 

 

Estate Planning  

In conjunction with your estate planning attorney, we help analyze and suggest the most appropriate estate planning 

techniques and tools.  The analysis incorporates the income needs of dependents, philanthropic goals, business 

transition and trust management. 

Insurance – We advise you on the proper amount and type of insurance for your needs by comparing lifetime and 

disability income needs to your assets.  This advice can cover life, disability, property, automobile, earthquake, 

hurricane, long-term-care and umbrella liability insurance.  We may direct you to no-load and low-load insurance 

products that may not be available through typical insurance agents.  Abacus does not sell insurance, nor does it 

receive commissions for referrals to insurance brokers. 

Philanthropic Giving  

Abacus provides advice regarding tax-appropriate vehicles to accomplish your philanthropic objectives, as well as 

determining which assets to use for funding such a vehicle. 



 Abacus Wealth Partners, LLC Firm Brochure 

Page 6    
4857-7429-8173, v. 1 

Other Planning Services – Abacus provides advice regarding funding college accounts, real estate issues, business 

transition planning and family meeting coordination. 

In performing its services, Abacus is not required to verify any information received from the client or from the 

client’s other professionals (e.g., attorney, accountant, etc.) and is expressly authorized to rely on such information.  

Abacus may recommend the services of itself and/or other professionals to implement its recommendations.  Clients 

are advised that a conflict of interest exists if Abacus recommends its own services.  The client is under no obligation 

to act upon any of the recommendations made by Abacus under a financial planning or consulting engagement or 

to engage the services of any such recommended professional, including Abacus itself.  The client retains absolute  

discretion over all such implementation decisions and is free to accept or reject any of Abacus’s recommendations.  

Clients are advised that it remains their responsibility to promptly notify Abacus if there is ever any change in their 

financial situation or investment objectives for the purpose of reviewing, evaluating, or revising Abacus’s previous 

recommendations and/or services. 

Investment Management Services 

Clients can engage Abacus to manage all or a portion of their assets on a discretionary basis.  Provided that clients 

invest a certain amount as provided in Item 5, Abacus’s investment management services also include financial 

planning services.   

Abacus primarily allocates clients’ investment management assets among mutual funds, although it may also advise 

on other securities such as exchange-traded funds (“ETFs”), individual debt and equity securities and/or options as 

well as the securities components of variable annuities and variable life insurance contracts in accordance with the 

investment objectives of the client.  In addition, Abacus may recommend that clients who are “accredited investors” 

as defined under Rule 501 of the Securities Act of 1933, as amended, invest in private placement securities, which 

may include debt, equity, and/or pooled investment vehicles when consistent with the clients’ investment 

objectives.  Abacus also provides advice about any type of investment held in clients' portfolios. 

Abacus also may render non-discretionary investment management services to clients relative to variable 

life/annuity products that they may own, their individual employer-sponsored retirement plans, and/or 529 plans 

or other products that may not be held by the client’s primary custodian.  In so doing, Abacus either directs or 

recommends the allocation of client assets among the various investment options that are available with the 

product.  Client assets are maintained at the specific insurance company or custodian designated by the product. 

Abacus tailors its advisory services to the individual needs of clients.  Abacus consults with clients initially and on an 

ongoing basis to determine risk tolerance, time horizon and other factors that may impact the clients’ investment 

needs.  Abacus ensures that clients’ investments are suitable for their investment needs, goals, objectives, and risk 

tolerance.  

Clients are advised to promptly notify Abacus if there are changes in their financial situation or investment objectives 

or if they wish to impose any reasonable restrictions upon Abacus’s management services.  Clients may impose 

reasonable restrictions or mandates on the management of their account (e.g., require that a portion of their assets 



 Abacus Wealth Partners, LLC Firm Brochure 

Page 7    
4857-7429-8173, v. 1 

be invested in socially responsible funds) if, in Abacus’s sole discretion, the conditions will not materially impact the 

performance of a portfolio strategy or prove overly burdensome to its management efforts. 
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Item 5.  Fees and Compensation 

General Fee Information 

Abacus offers its services on a fee basis, which may include hourly and/or fixed fees, as well as fees based upon 

assets under management.  As further described below, fees paid to Abacus are exclusive of all custodial and 

transaction costs paid to the client’s custodian, brokers, or other third-party consultants. Please see Item 12 - 

Brokerage Practices for additional information. Fees paid to Abacus are also separate and distinct from the fees and 

expenses charged by mutual funds, ETFs (exchange traded funds), or other investment pools to their shareholders 

(generally including a management fee and fund expenses, as described in each fund’s prospectus or offering 

materials). The client should review all fees charged by funds, brokers, Abacus and others to fully understand the 

total amount of fees paid by the client for investment and financial-related services. 

Financial Planning and Consulting Fees 

Abacus generally includes financial planning in its investment management fee for clients whose investment 

management fee exceeds $10,000 annually.  For clients who wish to engage the firm for financial planning services 

only or whose management fee is less than $10,000 annually, the firm general charges on a monthly retainer basis, 

depending on the specific nature of the engagement. These fees are negotiable, but generally range from $200 to 

$1,000 a month, depending upon the level and scope of the services and the professional rendering the financial 

planning and/or the consulting services.  If the client engages Abacus for additional investment advisory services, 

Abacus may offset all or a portion of its fees for those services based upon the amount paid for the financial planning 

and/or consulting services.   

Abacus provides consulting services as well and can provide specific services with respect to real estate-related 

investments.  Such services are not considered investment management and real estate consulting with respect to 

real property will be excluded from the fee schedule outlined below.  An agreed-upon flat fee is applicable and will 

be billed in accordance with the hourly rates and policies outlined in this Item.  If a client requires extra planning 

services in anticipation of the sale of a property, additional fees will apply.  An estimate of the time required and 

total fees to be incurred will be discussed with the client in advance of the engagement. 

Prior to engaging Abacus to provide financial planning and/or consulting services, the client is required to enter into 

a written agreement with Abacus setting forth the terms and conditions of the engagement.  Generally, Abacus 

requires the financial planning fee to be paid on a monthly basis payable upon entering the written agreement.   
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Investment Management Fee   

Abacus provides investment management services for an annual fee based upon a percentage of the market value 

of the assets being managed by Abacus.  Abacus’s annual fee is exclusive of, and in addition to brokerage 

commissions, transaction fees, and other related costs and expenses which are incurred by the client.  Abacus does 

not, however, receive any portion of these commissions, fees, and costs.  Abacus’s annual fee is prorated and 

charged monthly, in advance, based upon the market value of the assets being managed by Abacus on the last day 

of the previous quarter.  The annual fee varies (generally between 0.25% and 1.00%) depending upon the market 

value of the assets under management, as follows:  

PORTFOLIO VALUE BASE FEE 

up to $3,000,000 1.00% 

$3,000,001 - $5,000,000 0.75% 

$5,000,001 - $15,000,000 0.50% 

above $15,000,000 0.25% 

Accounts belonging to spouses and immediate household members may be combined in applying the fee schedule 

above.  Minimum quarterly fees may apply depending upon the investment assets and financial planning needs of 

the client.  In accordance with the minimum fee schedule outlined in Item 7 below, there is a minimum annual fee 

of $2,400 for clients engaging Abacus for investment management services only.  

Private, illiquid investments are excepted from the above fee grid, and the firm charges 2% to provide advice on 

such investments. 

Abacus, in its sole discretion, may negotiate to charge a lesser management fee based upon certain criteria (i.e., 

anticipated future earning capacity, anticipated future additional assets, dollar amount of assets to be managed, 

related accounts, account composition, pre-existing client, account retention, pro bono activities, etc.). 

Fees Charged by Financial Institutions 

As further discussed in response to Item 12 (below), Abacus generally recommends that clients utilize the brokerage 

and clearing services of Charles Schwab & Co., Inc. (“Schwab”) and/or TD AMERITRADE Institutional, a division of TD 

AMERITRADE, Inc. (“TD Ameritrade”) for investment management accounts.   

Abacus may only implement its investment management recommendations after the client has arranged for and 

furnished Abacus with all information and authorization regarding accounts with appropriate financial institutions.  

Financial institutions include, but are not limited to, Schwab and/or TD Ameritrade, any other broker-dealer 

recommended by Abacus, broker-dealer directed by the client, trust companies, banks etc. (collectively referred to 

herein as the “Financial Institutions”). 
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Clients may incur certain charges imposed by the Financial Institutions and other third parties such as custodial fees, 

charges imposed directly by a mutual fund or ETF in the account, which are disclosed in the fund’s prospectus (e.g., 

fund management fees and other fund expenses), deferred sales charges, odd-lot differentials, transfer taxes, wire 

transfer and electronic fund fees, and other fees and taxes on brokerage accounts and securities transactions. 

Additionally, for assets outside of any wrap fee programs, clients may incur brokerage commissions and transaction 

fees.  Such charges, fees and commissions are exclusive of and in addition to Abacus’s fee. 

Advisor participates in Schwab and TD Ameritrade’s institutional customer program and Advisor may recommend 

Schwab or TD Ameritrade to Clients for custody and brokerage services. There is no direct link between Advisor’s 

participation in the program and the investment advice it gives to its Clients, although Advisor receives economic 

benefits through its participation in the program that are typically not available to Schwab or TD Ameritrade retail 

investors. These benefits include the following products and services (provided without cost or at a discount): 

receipt of duplicate Client statements and confirmations; research related products and tools; consulting services; 

access to a trading desk serving Advisor participants; access to block trading (which provides the ability to 

aggregate securities transactions for execution and then allocate the appropriate shares to Client accounts); the 

ability to have advisory fees deducted directly from Client accounts; access to an electronic communications 

network for Client order entry and account information; access to mutual funds with no transaction fees and to 

certain institutional money managers; and discounts on compliance, marketing, research, technology, and practice 

management products or services provided to Advisor by third party vendors. Schwab and TD Ameritrade may also 

have paid for business consulting and professional services received by Advisor’s related persons. Some of the 

products and services made available by Schwab or TD Ameritrade through the program may benefit Advisor but 

may not benefit its Client accounts. These products or services may assist Advisor in managing and administering 

Client accounts, including accounts not maintained at Schwab or TD Ameritrade. Other services made available by 

Schwab or TD Ameritrade are intended to help Advisor manage and further develop its business enterprise. The 

benefits received by Advisor or its personnel through participation in the program do not depend on the amount 

of brokerage transactions directed to Schwab or TD Ameritrade. As part of its fiduciary duties to clients, Advisor 

endeavors at all times to put the interests of its clients first. Clients should be aware, however, that the receipt of 

economic benefits by Advisor or its related persons in and of itself creates a potential conflict of interest and may 

indirectly influence the Advisor’s choice of Schwab or TD Ameritrade for custody and brokerage services. 

Abacus’s Agreement and the separate agreement with any Financial Institutions generally authorizes Abacus to debit 

the client’s account for the amount of Abacus’s fee and to directly remit that management fee to Abacus.  Any 

Financial Institutions recommended by Abacus have agreed to send a statement to the client, at least quarterly, 

indicating all amounts disbursed from the account including the amount of management fees paid directly to Abacus.  

Alternatively, clients may elect to have Abacus send an invoice for payment. 

Fees for Management During Partial Months of Service 

For the initial period of investment management services, the fees are calculated on a pro rata basis.   



 Abacus Wealth Partners, LLC Firm Brochure 

Page 10    
4857-7429-8173, v. 1 

The Agreement between Abacus and the client will continue in effect until terminated by either party pursuant to 

the terms of the Agreement.  Abacus’s fees are prorated through the date of termination and any remaining balance 

is charged or refunded to the client, as appropriate. 

Clients may make additions to and withdrawals from their account at any time, subject to Abacus’s right to terminate  

an account.  Additions may be in cash or securities provided that Abacus reserves the right to liquidate any 

transferred securities or decline to accept particular securities into a client’s account.  Clients may withdraw account 

assets on notice to Abacus, subject to the usual and customary securities settlement procedures.  However, Abacus 

designs its portfolios as long-term investments and the withdrawal of assets may impair the achievement of a client’s 

investment objectives.  Abacus may consult with its clients about the options and ramifications of transferring 

securities.  However, clients are advised that when transferred securities are liquidated, they are subject to 

transaction fees, fees assessed at the mutual fund level (i.e. contingent deferred sales charge) and/or tax 

ramifications. 

If assets are deposited into or withdrawn from an account after the inception of a month, the fee payable with 

respect to such assets will not be adjusted or prorated based on the number of days remaining in the month.   

         k 

Item 6.  Performance-Based Fees and Side-by-Side Management 

Abacus serves as the sponsor and general partner of the Abacus Sustainable Fund and the Align Impact Fund 

(“Funds”). For ASF, the firm collects management fees and performance fees from certain investors, but only in those 

instances where the investors are not also clients of Abacus’s investment advisory and financial planning business.  

ASF’s investment commitment period was May 2008 through 2009.  No new investors are permitted into the Abacus 

Sustainable Fund except in the case where an investor chooses to transfer an interest in ASF subject to Abacus 

approval.  Aside from the already-committed investments, which are no longer available, ASF may invest in mutual 

funds as liquidity vehicles and other private funds following the release of committed capital.  Abacus has engaged 

Align Impact to manage ASF and the management fees due to Abacus will in turn be paid to Align.   

AIF’s investment commitment period was April 2013 through December 2017. AIF invested in fourteen private equity 

funds, private debt and real estate that aim to bring investors competitive returns alongside positive social impact.  

Align Impact is the co-investment manager of AIF and receives the management fee from the fund as compensation.   

Performance fees are fees charged to only those investors when the Funds attain certain predetermined 

performance metrics. Performance fees pose a conflict of interest because they may incentivize Abacus to allocate 

favorable investments to the Funds in order to earn larger performance fees.  

Abacus manages investments for clients, the firm itself, and its employees.  Abacus and its employees may buy or 

sell securities identical to those recommended to customers for their personal accounts.     

         k 
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Item 7.  Types of Clients 

Abacus provides its services to individuals, high net worth individuals, couples, families, pension and profit sharing 

plans, trusts, estates, charitable organizations, corporations and business entities.   

Minimum Account Size and/or Minimum Fee 

Although Abacus does not require a minimum portfolio size, it generally imposes a minimum annual fee of $2,400 

for financial planning.  For certain clients, the minimum fee effectively raises the firm’s annual fee to slightly more 

than 1% as provided in Item 5.  Abacus, in its sole discretion, may waive its minimum annual fee based upon certain 

criteria including anticipated future earning capacity, anticipated future additional assets, dollar amount of assets 

to be managed, related accounts, account composition, pre-existing client, account retention, and pro bono 

activities. 

         k 

Item 8.  Methods of Analysis, Investment Strategies and Risk of Loss 

Methods of Analysis 

Abacus primarily employs a fundamental method of investment analysis. Fundamental analysis involves the 

fundamental financial condition and competitive position of a company.  Abacus will analyze the financial condition, 

capabilities of management, earnings, new products and services, as well as the company’s markets and position 

amongst its competitors in order to determine the recommendations made to clients.  The primary risk in using 

fundamental analysis is that while the overall health and position of a company may be good, market conditions may 

negatively impact the security. 

Investment Strategies 

Based on academic research, Abacus has adopted an asset class investing approach.  Abacus looks at the 

performance of various asset classes over long periods of time to determine its sector allocations for its models, 

then chooses no load mutual funds to obtain the appropriate exposure to those asset classes.   The investment 

approach is based on the assumption that the securities markets are generally efficient.  The firm does not engage 

in stock picking, believing that a well-diversified portfolio will outperform an actively managed portfolio over most 

full market cycles.  Abacus also does not engage in market timing, maintaining client allocations during all market 

cycles. 

Abacus chooses investments based on its investment philosophy, which is grounded in investment research. Abacus 

believes the markets are generally efficient and that stock picking and market timing cause dramatic  

underperformance for most managers.  Abacus believes traditional index funds have significant benefits that include 

discipline, low turnover, reduced costs, diversification and lack of subjectivity, all of which have been shown to add 

significantly to investment returns.  However, typical index funds also have drawbacks, including higher costs in 
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certain asset classes, and a rigid necessity to follow a brand-name index that can lead to less than optimal trade 

executions.  Abacus generally utilizes passive institutional funds that are not available to the general public, and 

which capture the benefits of indexing while avoiding its drawbacks.  These passive institutional funds serve as the 

core investment recommendations.  Abacus’ core investment portfolios include exposure to equities and 

alternatives such as commodities.  The sector allocations are most often accomplished through the selection of 

appropriate mutual funds. 

For clients with significant investment assets and who are accredited investors, clients may also have the opportunity 

to invest in private investments.  Private investments are investments which are not publicly traded and which are 

often illiquid.  Private investments are often attractive investment opportunities because they capitalize on one or 

more market inefficiencies.  Market inefficiencies can lead to above average investment returns.  Market 

inefficiencies can be caused by the illiquid nature of the market, significant barriers to entry to the market and/or a 

lack of transparent pricing.  Abacus applies environmental sustainability screens to certain mutual fund investment 

it manages for clients.  Clients with significant investment assets may choose to have their investments screened by 

various social criteria.  Abacus works with Align Impact, an institutional investment advisor, to implement these 

social screenings. 

Risks of Loss 

While Abacus seeks to diversify clients’ investment portfolios across various asset classes 
consistent with their Investment Plans in an effort to reduce risk of loss, all investment portfolios 
are subject to risks. Accordingly, there can be no assurance that client investment portfolios will 
be able to fully meet their investment objectives and goals, or that investments will not lose money.  

Below is a description of several of the principal risks that client investment portfolios face. 

Mutual Funds and Exchange Traded Funds (ETFs) 

An investment in a mutual fund or ETF involves risk, including the loss of principal.  Mutual fund and ETF shareholders 

are necessarily subject to the risks stemming from the individual issuers of the fund’s underlying portfolio securities.  

Such shareholders are also liable for taxes on any fund-level capital gains, as mutual funds and ETFs are required by 

law to distribute capital gains in the event they sell securities for a profit that cannot be offset by a corresponding 

loss.   

Shares of mutual funds are generally distributed and redeemed on an ongoing basis by the fund itself or a broker 

acting on its behalf.  The trading price at which a share is transacted is equal to a fund’s stated daily per share net 

asset value (“NAV”), plus any shareholders fees (e.g., sales loads, purchase fees, redemption fees).  The per share 

NAV of a mutual fund is calculated at the end of each business day, although the actual NAV fluctuates with intraday 

changes to the market value of the fund’s holdings.  The trading prices of a mutual fund’s shares may differ 

significantly from the NAV during periods of market volatility, which may, among other factors, lead to the mutual 

fund’s shares trading at a premium or discount to NAV. 
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Shares of ETFs are listed on securities exchanges and transacted at negotiated prices in the secondary market.  

Generally, ETF shares trade at or near their most recent NAV, which is generally calculated at least once daily for 

indexed-based ETFs and more frequently for actively managed ETFs.  However, certain inefficiencies may cause the 

shares to trade at a premium or discount to their pro rata NAV.  There is also no guarantee that an active secondary 

market for such shares will develop or continue to exist.  Generally, an ETF only redeems shares when aggregated 

as creation units (usually 50,000 shares or more).  Therefore, if a liquid secondary market ceases to exist for shares 

of a particular ETF, a shareholder may have no way to dispose of such shares. 

Market Disruption and Geopolitical Risk 

The occurrence of events similar to those in recent years, such as the aftermath of the war in Iraq, instability in the 

Middle East and Eastern Europe, ongoing epidemics of infectious diseases in certain parts of the world, terrorist 

attacks in the U.S. and around the world, social and political discord, debt crises, sovereign debt downgrades, 

increasingly strained relations between the United States and a number of foreign countries, including traditional 

allies, historical adversaries, and the international community generally, new and continued political unrest in 

various countries, the exit or potential exit of one or more countries from the EU or the EMU, and a change in the 

U.S. president, administration, or dominant political party, among others, can result in market volatility, have long-

term effects on the U.S. and worldwide financial markets, and cause further economic uncertainties in the U.S. and 

worldwide. 

The occurrence of any of these above events could have a significant adverse impact on the value and risk profile of 

a client’s portfolio. Abacus does not know how long the securities markets will be affected by similar events and 

cannot predict the effects of similar events in the future on the U.S. economy and securities markets. There can be 

no assurances that similar events and other market disruptions will not have other material and adverse implications. 

Market Risks 

The profitability of a significant portion of Abacus’s recommendations may depend to a great extent upon correctly 

assessing the future course of price movements of stocks and bonds.  There can be no assurance that Abacus will be 

able to predict those price movements accurately. 

Equity Market Risks 

Abacus does not generally manage individual stock holdings. Client accounts may hold a limited number of legacy 

positions, but these are not selected by or actively managed by Abacus.  Accordingly, the client retains the 

responsibility for the risks carried by these securities. 

Margin Risk 

Abacus does not use margin as an investment strategy. However, clients may elect to borrow funds against their 

investment portfolio. When investments are purchased, they may be paid for in full or the client may borrow part 

of the purchase price from the account custodian. If a client borrows part of the purchase price, the client is engaging 

in margin transactions and there is risk involved with this. The assets held in a margin account are collateral for the 
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custodian that loaned the client money. If those assets decline in value, then the value of the collateral supporting 

the client’s loan also declines. As a result, the brokerage firm is required to take action in order to maintain the 

necessary level of equity in the client’s account. The brokerage firm may issue a margin call and/or sell other assets 

in the client’s account to accomplish this. It is important that clients fully understand the risks involved in trading  on 

margin, including but not limited to: • It is possible to lose more funds than is deposited into a margin account; • 

The account custodian can force the sale of assets in the account; • The account custodian can sell assets in the 

account without contacting the client first; • The account holder is not entitled to choose which assets in a margin 

account may be sold to meet a margin call; • The account custodian can increase its “house” maintenance margin 

requirements at any time without advance written notice; and • The accountholder is not entitled to an extension 

of time on a margin call. 

Cybersecurity Risk 

In addition to the market and Investment Risks, investing involves various operational and “cybersecurity” risks. 

These risks include both intentional and unintentional events at our firm or one of its third-party counterparties or 

service providers, that may result in a loss or corruption of data, result in the unauthorized release or other misuse 

of confidential information, and generally compromise our Firm’s ability to conduct its business. A cybersecurity 

breach may also result in a third-party obtaining unauthorized access to our clients’ information, including social 

security numbers, home addresses, account numbers, account balances, and account holdings. Our Firm has 

established business continuity plans and risk management systems designed to reduce the risks associated with 

cybersecurity breaches. However, there are inherent limitations in these plans and systems, including that certain 

risks may not have been identified, in large part because different or unknown threats may emerge in the future. As 

such, there is no guarantee that such efforts will succeed, especially because our firm does not directly control the 

cybersecurity systems of our third-party service providers. There is also a risk that cybersecurity breaches may not 

be detected. 

Environment, Social and Corporate Governance 

Clients utilizing responsible investing strategies and environment, social responsibility, and corporate governance 

(ESG) factors may underperform strategies that do not utilize such considerations. Responsible investing and ESG 

strategies may operate by either excluding the investments of certain issuers or by selecting investments based on 

their compliance with factors such as ESG. These strategies may exclude certain securities, issuers, sectors, or 

industries from a client’s portfolio, potentially negatively affecting the client’s investment performance if an 

excluded security, issuer, sector, or industry outperforms. Responsible investing and ESG are subjective by nature, 

and Abacus may rely on rankings, ratings, scores, and other analytic metrics provided by third parties in determining 

whether an issuer meets Abacus’ standards for inclusion or exclusion. A client’s perception may differ from that of 

Abacus or a third party on how to judge an issuer’s adherence to responsible investing principles. 

Use of Private Collective Investment Vehicles  

Abacus may recommend the investment by certain clients in privately placed collective investment vehicles (some 

of which may be typically called “hedge funds”).  The managers of these vehicles will have broad discretion in 
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selecting the investments.  There are few limitations on the types of securities or other financial instruments which 

may be traded and no requirement to diversify.  The hedge funds may trade on margin or otherwise leverage 

positions, thereby potentially increasing the risk to the vehicle.  In addition, because the vehicles are not registered 

as investment companies, there is an absence of regulation.  There are numerous other risks in investing in these 

securities.  The client will receive a private placement memorandum and/or other documents explaining such risks. 

Management Through Similarly Managed Accounts  

Abacus may manage portfolios by allocating portfolio assets among various mutual funds on a discretionary basis 

using one or more of its proprietary investment strategies (collectively referred to as “investment strategy”).  In so 

doing, Abacus buys, sells, exchanges and/or transfers shares of mutual funds based upon the investment strategy. 

Abacus’s management using the investment strategy complies with the requirements of Rule 3a-4 of the Investment 

Company Act of 1940, as amended.  Rule 3a-4 provides similarly managed accounts, such as the investment strategy, 

with a safe harbor from the definition of an investment company.   

The investment strategy may involve an above-average portfolio turnover that could negatively impact upon the net 

after-tax gain experienced by an individual client.  Securities in the investment strategy are usually exchanged and/or 

transferred without regard to a client’s individual tax ramifications.  Certain investment opportunities that become 

available to Abacus’s clients may be limited.  As further discussed in response to Item 12B (below), Abacus allocates 

investment opportunities among its clients on a fair and equitable basis.   

General Risk of Loss 

Investing in securities involves the risk of loss.  Clients should be prepared to bear such loss. 

         k 

Item 9.  Disciplinary Information 

Abacus is required to disclose all material  facts regarding any legal or disciplinary events that are material to a 

client’s evaluation of its advisory business or the integrity of management. Neither Abacus nor any of its advisory 

personnel have been the subject of any legal or disciplinary proceedings. 

         k 

Item 10.  Other Financial Industry Activities and Affiliations 

Abacus is required to disclose any relationship or arrangement that is material to its advisory business or to its clients 

with certain related persons.  
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Referral to Accounting Firm 

Abacus uses the accounting firm of Mann, Gelon, Glodney & Augenstein to prepare its tax returns, refers clients to 

this accounting firm and receives referrals from this accounting firm.  Abacus neither pays nor receives referral fees 

from Mann, Gelon, Glodney & Augenstein. 

Related Limited Partnership 

Abacus is the general partner of two limited partnerships it sponsors, Abacus Sustainable Fund and Align Impact 

Fund 2013.  Abacus is entitled to management and performance fees from the partnerships.  See Item 6 for further 

disclosures. 

Relationship with Align Impact 

Abacus has a minority interest in Align Impact (8.3% voting interest and a 7.53% economic interest).  Abacus shares 

co-investment management responsibilities with Align regarding to the Align Impact Fund and has engaged Align to 

manage Abacus Sustainable Fund.  All management fees from the Abacus Sustainable Fund and Align Impact Fund 

are paid to Align Impact.   

Abacus has retainer agreements with Align in order to access Align’s impact investment platform and has also 

engaged with Align for due diligence and research services.  Abacus also pays fees for certain B2B2C engagements 

with Align.  Align can support the implementation of public and private portfolios for clients who are Abacus clients 

and do not retain Align directly. Align's role will be limited to providing back-end support to the client's advisory 

team to propose investment ideas for implementation in the client's impact portfolio as well as providing support 

on financial and impact reporting and monitoring on existing/new impact investments.  In addition, Align Impact 

sublets office space in the Santa Monica.  Brent Kessel also serves on the Investment Committee of Align.  

         k 

Item 11.  Code of Ethics 

Because client accounts are invested almost exclusively in open-end mutual funds, and ETFs, there is little 

opportunity for a conflict of interest between personal trades by Abacus’s associated persons and trades in client 

accounts; and as such, Abacus and persons associated with Abacus (“Associated Persons”) are permitted to buy or 

sell securities that it also recommends to clients consistent with Abacus’s policies and procedures. 

Abacus has adopted a Code of Ethics (“the Code”) that sets forth the standards of conduct expected of its associated 

persons and requires compliance with applicable securities lawss.  In accordance with Section 204A of the 

Investment Advisers Act of 1940 (the “Advisers Act”), its Code  contains written policies reasonably designed to 

prevent the unlawful use of material non-public information by Abacus or any of its associated persons.  Under the 

Investment Advisers Act of 1940, Abacus owes fiduciary duties to its clients. Pursuant to these fiduciary duties, the 

Code requires persons associated with Abacus to act with honesty, good faith, and fair dealing in working with 
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clients. In addition, the Code prohibits such associated persons from trading or otherwise acting on insider 

information. The Code  also requires that all Abacus associated persons to report their personal securities holdings 

and transactions and obtain pre-approval of certain investments such as initial public offerings and limited offerings.   

Unless specifically permitted in Abacus’s Code , none of Abacus’s Associated Persons may effect for themselves or 

for their immediate family (i.e., spouse, minor children, and adults living in the same household as the Associated 

Person) any transactions in a security which is being actively purchased or sold, or is being considered for purchase 

or sale, on behalf of any of Abacus’s clients. 

When Abacus is purchasing or considering for purchase any security on behalf of a client, no Associated Person may 

effect a transaction in that security prior to the completion of the purchase or until a decision has been made not to 

purchase such security.  Similarly, when Abacus is selling or considering the sale of any security on behalf of a client, 

no Access Person may effect a transaction in that security prior to the completion of the sale or until a decision has 

been made not to sell such security.  These requirements are not applicable to: (i) direct obligations of the 

Government of the United States; (ii) money market instruments, bankers’ acceptances, bank certificates of deposit, 

commercial paper, repurchase agreements and other high quality short-term debt instruments, including 

repurchase agreements; (iii) shares issued by mutual funds or money market funds; and (iv) shares issued by unit 

investment trusts that are invested exclusively in one or more mutual funds. 

As discussed above in response to Items 4 and 10, Abacus is the general partner to ASF and AIF.  Both Funds are 

closed to new investors.  To the extent Abacus has recommended clients invest in the ASF and AIF, a conflict of 

interest exists.  Abacus does not receive any additional compensation from clients who have invested in ASF or AIF.  

As such, Abacus does not believe this arrangement poses any additional conflict of interest. 

Clients and prospective clients may contact Abacus to request a copy of its Code of Ethics. 

Item 12.  Brokerage Practices 

As discussed above, in Item 5, Abacus generally recommends that clients utilize the brokerage and clearing services 

of Schwab and/or TD Ameritrade.  

Factors which Abacus considers in recommending Schwab and/or TD Ameritrade or any other broker-dealer to 

clients may include their respective financial strength, reputation, execution, pricing, research and service.  Schwab 

and/or TD Ameritrade enable Abacus to obtain many mutual funds without transaction charges and other securities 

at nominal transaction charges.  The commissions and/or transaction fees charged by Schwab and/or TD Ameritrade 

may be higher or lower than those charged by other Financial Institutions. 

The commissions paid by Abacus’s clients comply with Abacus’s duty to obtain “best execution.”  Clients may pay 

commissions that are higher than another qualified Financial Institution might charge to effect the same transaction 

where Abacus determines that the commissions are reasonable in relation to the value of the brokerage and 

research services received.  In seeking best execution, the determinative factor is not the lowest possible cost, but 

whether the transaction represents the best qualitative execution, taking into consideration the full range of a 



 Abacus Wealth Partners, LLC Firm Brochure 

Page 18    
4857-7429-8173, v. 1 

Financial Institution’s services, including among others, the value of research provided, execution capability, 

commission rates, and responsiveness.  Abacus seeks competitive rates but may not necessarily obtain the lowest 

possible commission rates for client transactions. 

Abacus periodically and systematically reviews its policies and procedures regarding its recommendation of Financial 

Institutions in light of its duty to obtain best execution. 

The client may direct Abacus in writing to use a particular Financial Institution to execute some or all transactions 

for the client.  In that case, the client will negotiate terms and arrangements for the account with that Financial 

Institution, and Abacus will not seek better execution services or prices from other Financial Institutions or be able 

to “batch” client transactions for execution through other Financial Institutions with orders for other accounts 

managed by Abacus (as described below).  As a result, the client may pay higher commissions or other transaction 

costs or greater spreads, or receive less favorable net prices, on transactions for the account than would otherwise 

be the case.  Subject to its duty of best execution, Abacus may decline a client’s request to direct brokerage if, in 

Abacus’s sole discretion, such directed brokerage arrangements would result in additional operational difficulties. 

Transactions for each client generally will be effected independently, unless Abacus decides to purchase or sell the 

same securities for several clients at approximately the same time.  Abacus may (but is not obligated to) combine or 

“batch” such orders to obtain best execution, to negotiate more favorable commission rates, or to allocate equitably 

among Abacus’s clients differences in prices and commissions or other transaction costs that might have been 

obtained had such orders been placed independently.  Under this procedure, transactions will generally be averaged 

as to price and allocated among Abacus’s clients pro rata to the purchase and sale orders placed for each client on 

any given day.  To the extent that Abacus determines to aggregate client orders for the purchase or sale of securities, 

including securities in which Abacus’s Supervised Persons may invest, Abacus generally does so in accordance with 

applicable rules promulgated under the Advisers Act and no-action guidance provided by the staff of the U.S. 

Securities and Exchange Commission.  Abacus does not receive any additional compensation or remuneration as a 

result of the aggregation.  In the event that Abacus determines that a prorated allocation is not appropriate under 

the particular circumstances, the allocation will be made based upon other relevant factors, which may include: (i) 

when only a small percentage of the order is executed, shares may be allocated to the account with the smallest 

order or the smallest position or to an account that is out of line with respect to security or sector weightings relative 

to other portfolios, with similar mandates; (ii) allocations may be given to one account when one account has 

limitations in its investment guidelines which prohibit it from purchasing other securities which are expected to 

produce similar investment results and can be purchased by other accounts; (iii) if an account reaches an investment 

guideline limit and cannot participate in an allocation, shares may be reallocated to other accounts (this may be due 

to unforeseen changes in an account’s assets after an order is placed); (iv) with respect to sale allocations, allocations 

may be given to accounts low in cash; (v) in cases when a pro rata allocation of a potential execution would result in 

a de minimis allocation in one or more accounts, Abacus may exclude the account(s) from the allocation; the 

transactions may be executed on a pro rata basis among the remaining accounts; or (vi) in cases where a small 

proportion of an order is executed in all accounts, shares may be allocated to one or more accounts on a random 

basis. 
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Consistent with obtaining best execution, brokerage transactions may be directed to certain broker-dealers in return 

for investment research products and/or services which assist Abacus in its investment decision-making process.  

Such research generally will be used to service all of Abacus’s clients, but brokerage commissions paid by one client 

may be used to pay for research that is not used in managing that client’s portfolio.  The receipt of investment 

research products and/or services as well as the allocation of the benefit of such investment research products 

and/or services poses a conflict of interest because Abacus does not have to produce or pay for the products or 

services. 

Abacus does not participate in any Custodian’s client referral program.   

Software and Support Provided by Financial Institutions 

Abacus may receive from Schwab and/or TD Ameritrade, respectively, without cost to Abacus, computer software 

and related systems support, which allow Abacus to better monitor client accounts maintained at those firms.  

Abacus may receive the software and related support without cost because Abacus renders investment 

management services to clients that maintain assets at Schwab and/or TD Ameritrade.  The software and related 

systems support may benefit Abacus, but not its clients directly.  In fulfilling its duties to its clients, Abacus endeavors 

at all times to put the interests of its clients first.  Clients should be aware, however, that Abacus’s receipt of 

economic benefits from a broker-dealer creates a conflict of interest since these benefits may influence Abacus’s 

choice of broker-dealer over another broker-dealer that does not furnish similar software, systems support, or 

services. 

Additionally, Abacus may receive the following benefits from Schwab through its Schwab Institutional division: 

receipt of duplicate client confirmations and bundled duplicate statements; access to a trading desk that exclusively 

services the Schwab Institutional participants; access to block trading which provides the ability to aggregate  

securities transactions and then allocate the appropriate shares to client accounts; and access to an electronic 

communication network for client order entry and account information. 

Abacus participates in the institutional customer program offered by TD Ameritrade Institutional. TD Ameritrade 

Institutional is a division of TD Ameritrade Inc., member FINRA/SIPC/NFA (“TD Ameritrade”), an unaffiliated SEC-

registered broker-dealer and FINRA member.  TD Ameritrade offers to independent investment advisors services 

which include custody of securities, trade execution, clearance and settlement of transactions.  Abacus receives 

some benefits from TD Ameritrade through its participation in the program. 

There is no direct link between Abacus’s participation in the program and the investment advice it gives to its clients, 

although Abacus receives economic benefits through its participation in the program that are typically not available  

to TD Ameritrade retail investors.  Additionally, Abacus may receive the following benefits from TD Ameritrade 

through its registered investment adviser division: receipt of duplicate client confirmations and bundled duplicate 

statements; access to a trading desk that exclusively services its Registered Investment Adviser participants; access 

to block trading which provides the ability to aggregate securities transactions and then allocate the appropriate 

shares to client accounts; and access to an electronic communication network for client order entry and account 
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information, access to mutual funds with no transaction fees and to certain institutional money managers; and 

discounts on compliance, marketing, research, technology, and practice management products or services provided 

to Abacus by third party vendors.   

These products or services may assist Abacus in managing and administering client accounts, including accounts not 

maintained at TD Ameritrade.  Other services made available by TD Ameritrade are intended to help Abacus manage 

and further develop its business enterprise.  The benefits received by Abacus’s participation in the program do not 

depend on the amount of brokerage transactions directed to TD Ameritrade.  Clients should be aware, however, 

that the receipt of economic benefits by Abacus or its related persons in and of itself creates a potential conflict of 

interest and may indirectly influence Abacus’s recommendation of TD Ameritrade for custody and brokerage 

services. 

Abacus considers a number of factors in selecting brokers and custodians at which to locate (or recommend location 

of) its client accounts, including, but not limited to, execution capability, experience and financial stability, reputation 

and the quality of services provided.   In selecting TD Ameritrade as the broker and custodian for certain of its current 

and future client accounts, Abacus takes into consideration its arrangement with TD Ameritrade as to obtaining price 

discounts for TD Ameritrade’s automatic portfolio rebalancing service for advisors known as “iRebal”.   

The standard iRebal annual license fee applicable to Adviser is $104,500.  That fee is subject to specified reductions 

(and even complete waiver) if specified amounts of client taxable assets are either already on the TD Ameritrade 

platform or are committed to be placed on it.  Specified taxable client assets either maintained on or committed to 

the TD Ameritrade platform will bring fee reductions of up to $104,500 per year for each of as many as three years 

or more. 

Although Abacus believes that the products and services offered by TD Ameritrade are competitive in the 

marketplace for similar services offered by other broker-dealers or custodians, the arrangement with TD Ameritrade 

as to the iRebal service impacts Abacus’ independent judgment in recommending TD Ameritrade as the broker or 

custodian for client accounts.  

The non-taxable assets excluded from the maintenance and commitment levels described above are those that 

constitute “plan assets” of plans subject to Title 1 of the Employee Retirement Income Security Act of 1974, 

amended, or of plans as defined in Section 4975 of the Internal Revenue Code (which include IRAs).   If Abacus does 

not maintain the relevant level of taxable assets on the TD Ameritrade platform, Abacus may be required to make a 

penalty fee payment to TD Ameritrade calculated on the basis of the shortfall.    

         k 

Item 13.  Review of Accounts 

For those clients to whom Abacus provides investment management services, Abacus monitors those portfolios as 

part of an ongoing process while regular account reviews are conducted on at least a quarterly basis.  Such reviews 

are conducted by one or more of Abacus’s investment adviser representatives, the firm’s investment committee or 
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chief investment officer.  All investment advisory clients are encouraged to discuss their needs, goals, and objectives 

with Abacus and to keep Abacus informed of any changes thereto.  Abacus contacts ongoing investment advisory 

clients at least annually to review its previous services and/or recommendations and to discuss the impact resulting 

from any changes in the client’s financial situation and/or investment objectives. 

Unless otherwise agreed upon, clients are provided with transaction confirmation notices and regular summary 

account statements directly from the broker-dealer or custodian for the client accounts.  Those clients to whom 

Abacus provides investment advisory services will also receive a report from Abacus that may include such relevant 

account and/or market-related information such as an inventory of account holdings and account performance on 

a quarterly basis or as clients may request from time to time.  Clients are urged to compare the account statements 

they receive from their custodian with those they receive from Abacus. 

Those clients to whom Abacus provides financial planning and/or consulting services will receive reports from 

Abacus summarizing its analysis and conclusions as requested by the client or otherwise agreed to in writing by 

Abacus. 

         k 

Item 14.  Client Referrals and Other Compensation 

Abacus is required to disclose any relationship or arrangement where it receives an economic benefit from a third 

party (non-client) for providing advisory services.  In addition, Abacus is required to disclose any direct or indirect 

compensation that it provides for client referrals.   

Abacus engages promoters to introduce new prospective clients to the Registrant consistent with the Investment 

Advisers Act of 1940, its corresponding rules, and applicable state regulatory requirements. If the prospect 

subsequently engages Abacus, the promoter shall generally be compensated by Abacus for the introduction. 

Because the promoter has an economic incentive to introduce the prospect to the Registrant, a conflict of interest 

is presented. The promoter’s introduction shall not result in the prospect’s payment of a higher investment advisory 

fee to the Registrant (i.e., if the prospect was to engage Abacus independent of the promoter’s introduction). The 

promoter, at the time of the introduction, shall usually provide the prospective client with a written disclosure 

statement containing the terms and conditions of the promoter arrangement with Abacus including compensation, 

together with a copy of: (1) Abacus’ written disclosure Brochure; and, (2) Form CRS (if the prospect is a retail client). 

         k 

Item 15.  Custody 

Abacus’s Agreement and/or the separate agreement with any Financial Institution may authorize Abacus through 

such Financial Institution to debit the client’s account for the amount of Abacus’s fee and to directly remit that 

management fee to Abacus in accordance with applicable custody rules.   



 Abacus Wealth Partners, LLC Firm Brochure 

Page 22    
4857-7429-8173, v. 1 

The Financial Institutions recommended by Abacus have agreed to send a statement to the client, at least quarterly, 

indicating all amounts disbursed from the account including the amount of management fees paid directly to Abacus.  

In addition, as discussed in Item 13, Abacus also sends periodic supplemental reports to clients.  Clients are urged to 

carefully review the statements sent directly by the Financial Institutions and compare them to those received from 

Abacus. 

Abacus also maintains custody of certain client funds as the general partner and investment manager of the Abacus 

Sustainable Fund and the Align Impact Fund.  Quarterly statements are prepared by a third-party administrator and 

an auditor performs an annual audit of the fund’s financial statements.   

Custody is disclosed in Form ADV because Abacus has authority to transfer money from client account(s), which 

constitutes a standing letter or authorization (SLOA). Accordingly, Abacus will follow the safeguards specified by the 

SEC rather than undergo an annual audit. 

         k 

Item 16.  Investment Discretion 

With the exception of some legacy accounts which are managed on a non-discretionary basis, Abacus generally 

manages accounts with the authority to exercise investment discretion on behalf of clients.  Abacus is considered to 

exercise investment discretion over a client’s account if it can effect transactions for the client without first having 

to seek the client’s consent.  Abacus is given this authority through a power-of-attorney included in the agreement 

between Abacus and the client.  Clients may request a limitation on this authority (such as certain securities not to 

be bought or sold).  Abacus takes discretion over the following activities: 

• The securities to be purchased or sold;  

• The amount of securities to be purchased or sold; and 

• When transactions are made. 

         k 

Item 17.  Voting Client Securities 

Abacus does not vote or accept authority to vote client securities on behalf of its clients.  Clients receive proxies 

directly from the Financial Institutions.   

         k 
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Item 18.  Financial Information 

Abacus does not have any financial condition that is reasonably likely to impair its ability to meet contractual 

commitments to clients.   
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This brochure supplement provides information about the Firm’s Supervised Persons that supplements 

Abacus Wealth Partners’ brochure. Please contact Jessica Lu, Chief Compliance Officer, at 
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Kelly Jayne Acheson 
Personal CRD #: 6076207 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
11/2006-Present Abacus Wealth Partners  Sebastopol, CA 

 
Education: 
No Formal Education after High School 
 
Year of Birth: 1969 
 
Professional Designations:  
Financial Paraplanner Qualified Professional (FPQP™) 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2013 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Kelly Jayne Acheson has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Kelly Jayne Acheson does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Kelly Jayne Acheson is supervised by 
Jessica Lu, the firm’s Chief Compliance Officer. Jessica Lu is responsible for ensuring that 
Kelly Jayne Acheson adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as policies and procedures outlined in the firm’s 
Code of Ethic and compliance manual. Jessica Lu’s phone number is (310) 566-1888. 
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Rasheed Ahmed 
Personal CRD #: 7188426 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
10/2019-Present Abacus Wealth Partners  Santa Monica, CA 
11/2016 – 06/2019 Warner Pacific 

Insurance Services 
Westlake Village, CA 

09/2013 – 06/2016 UCLA (student) Los Angeles, CA 
 
Education: 
University of California – Los Angeles, BS, 2016 
 
Year of Birth: 1993 
 
Professional Designations:  
 
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
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Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2020 
Accident & Health, Life-Only (CA), 2019  
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or occupation in 
which the supervised person is actively engaged. Rasheed Ahmed has no other business activities to 
report that represent a substantial amount of the supervised person's time and income where it would 
potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Rasheed Ahmed does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
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Item 6: Supervision 
As a representative of Abacus Wealth Partners, Rasheed Ahmed is supervised by Barrett 
Porter, the firm’s Chief of Advisors. Barrett Porter is responsible for ensuring that Rasheed 
Ahmed adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as policies and procedures outlined in the firm’s Code of Ethic and 
compliance manual. Barrett’s Porter’s phone number is (310) 566-1888. 
 

         k 
Gregory Vincent Aloia 
Personal CRD # 1613416 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
01/2004-Present Abacus Wealth Partners 

(Partner, Advisor) 
Philadelphia, PA 

08/2001-12/2003 Sherman Financial  
(Advisor) 

Philadelphia, PA 

 
Education: 
University of Notre Dame, BA, 1974 
Cleveland-Marshall College of Law, JD, 1977 
 
Year of Birth: 1951 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
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Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2020 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Gregory Vincent Aloia has 
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no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
Gregory Vincent Aloia does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory  
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Gregory Vincent Aloia is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Gregory 
Vincent Aloia adheres to all required regulations regarding the activities of an Investment 
Adviser Representative, as well as all policies and procedures outlined in the firm’s Code of 
Ethics and compliance manual. Barrett Porter’s phone number is (310) 566-1888. 
 
         k 
Kate Barron-Alicante 
Personal CRD # 7002732 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
  

Employment Dates Employer Name Employer Location 
11/2017- Present Abacus Wealth Partners 

(Associate Advisor) 
Philadelphia, PA 

03/2017 – 09/2017 Financial Planning 
Standards Board 
(Consultant) 

Denver, CO 

01/2012 – 10/2017 The University of Tulsa 
(Administrator) 

Tulsa, OK 

08/2011 – 08/2012 Tulsa Community 
College (Adjunct 
Faculty) 

Tulsa, OK 

10/2008 – 12/2011 Self-Employed 
(NGO Consultant) 

New Orleans, LA and 
Annandale, NJ 

  
Education: 
University of London (SOAS), MsC, 2003 
Boston University, BA, 2000 
  
Year of Birth: 1978  
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Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  



 

Investment Advisor Brochure 
 

 429 Santa Monica Blvd, Suite 500 | Santa Monica, CA 90401 9 

Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
  
Industry Examinations Passed: 
Uniform Investment Advisor Law Examination (Series 65), 2018 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Kate Barron-Alicante has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
Kate Barron-Alicante does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Kate Barron-Alicante is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Kate 
Barron-Alicante adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. Barrett Porter’s phone number is (310) 566-
1888. 
 

         k 
Emily Rose Benedetto 
Personal CRD # 6849355 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
08/2017-Present Abacus Wealth Partners 

(Associate Advisor) 
Santa Monica, CA 

12/2015-08/2017 Pacific Ocean Pediatrics Santa Monica, CA 
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(Office Manager) 
02/2014-12/2015 Sugar Paper 

(Wholesale Accounts 
Manager) 

Los Angeles, CA 

05/2012-02/2014 Seven Arrows 
Elementary School 
(Enrichment 
Coordinator) 

Pacific Palisades, CA 

09/2011-06/2013 Sunshine Volleyball Club 
(Volleyball Coach)  

Pacific Palisades, CA 

09/2011-05/2012 Candy Warehouse 
(Content Manager) 

El Segundo, CA 

06/2011-11/2011 Lighthouse Christian 
Academy 
(Volleyball Coach) 

Santa Monica, CA 

08/2007-05/2011 Wheaton College 
(Student) 

Wheaton, IL 

 
Education: 
Wheaton College, BA, 2011 
 
Year of Birth: 1989 
 
Professional Designations:  
Certified Financial Planner (CFP®) professionalI am certified for financial planning services 
in the United States by Certified Financial Planner Board of Standards, Inc. (“CFP Board”). 
Therefore, I may refer to myself as a CERTIFIED FINANCIAL PLANNER™ professional or a 
CFP® professional, and I may use these and CFP Board’s other certification marks (the 
“CFP Board Certification Marks”). The CFP® certification is voluntary. No federal or state 
law or regulation requires financial planners to hold the CFP® certification. You may find 
more information about the CFP® certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
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Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2017 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Emily Rose Benedetto has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
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Emily Rose Benedetto does not receive any economic benefit from any person, company, 
or organization, other than Abacus Wealth Partners in exchange for providing clients 
advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Emily Rose Benedetto is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porteris responsible for ensuring that Emily Rose 
Benedetto adheres to all required regulations regarding the activities of an Investment 
Adviser Representative, as well as all policies and procedures outlined in the firm’s Code of 
Ethics and compliance manual. Barrett Porter’s phone number is (310) 566-1888. 
 

         k 
Lauren Taylor Boyes 
Personal CRD # 6001568 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
07/2018-Present Abacus Wealth Partners 

(Associate Advisor) 
Sebastopol, CA 

07/2016- 07/2018 Raymond James 
Financial Services, Inc.  
(Financial Advisor)  
 

Colusa, CA  

02/2015-05/2015 LPL Financial 
(Intern) 

San Diego, CA 

09/2013-01/2014 
 

Coghlan Financial 
Group  
(Intern)  

San Diego, CA 

092013-05/2015 University of California, 
San Diego (Student) 

San Diego, CA 

12/2010-05/2015 Edward Jones 
Investments 
(On Call Branch Office 
Administrator)  

Colusa, CA 

09/2009-05/2011 Santa Barbara City 
College 
(Student)  

Santa Barbara, CA 

 
Education: 
University of California San Diego, BA, 2015 
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Year of Birth: 1991 
 
Professional Designations:  
None 
 
Industry Examinations Passed: 
Uniform Combined State Law Examination (Series 66), 2016 
Securities Industry Essentials Examination (SIE), 2018 
General Securities Representative Examination (Series 7), 2016  
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Lauren Taylor Boyes has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
Lauren Taylor Boyes does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Lauren Taylor Boyes is supervised by 
Jessica Lu, Chief Compliance Officer. Jessica Lu is responsible for ensuring that Lauren 
Taylor Boyes adheres to all required regulations regarding the activities of an Investment 
Adviser Representative, as well as all policies and procedures outlined in the firm’s Code of 
Ethics and compliance manual.  Jessica Lu’s phone number is (310) 566-1888. 
 

         k 
Gabriel (“Gabe”) Stephen Brenner 
Personal CRD # 2675337 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
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11/2014-Present Abacus Wealth Partners 
(Partner, Advisor) 

San Mateo, CA 

10/2010-12/2014 Next Step Wealth, LLC 
(Advisor) 

San Carlos, CA 

06/2007-12/2010 Waypoint Wealth 
Partners (Advisor) 

Newport Beach, CA 

06/2004-12/2007 Brenner Financial  
(Sole Proprietor) 

Burlingame, CA 

12/2003-02/2004 Boone Financial 
Advisors Inc. (Intern) 

San Francisco, CA 

04/2002-12/2003 Cadence Design 
Systems (Account 
Manager) 

San Jose, CA 

04/2002-12/2003 Monterey Design 
System (Account 
Manager) 

Sunnyvale, CA 

01/2001-03/2002 E Letter  
(Business Development) 

San Jose, CA 

06/1999-11/2000 Cadence Design 
Systems (Account 
Manager)  

San Francisco, CA 

09/1995-07/1996 Painewebber Inc. 
(Investment Consultant) 

San Francisco, CA 

 
Education: 
Drew University, BA, 1993 
 
Year of Birth: 1970 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
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Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
General Securities Representative Examination (Series 7), 1995 
Uniform Securities Agent State Law Examination (Series 63), 1995 
Uniform Investment Adviser Law Examination (Series 65), 2004 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
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Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Gabriel Stephen Brenner 
has no other business activities to report that represent a substantial amount of the 
supervised person's time and income where it would potentially create a conflict of interest 
to clients. 
 
Item 5: Additional Compensation  
Gabriel Stephen Brenner does not receive any economic benefit from any person, 
company, or organization, other than Abacus Wealth Partners in exchange for providing 
clients advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Gabriel Stephen Brenner is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Gabriel 
Stephen Brenner adheres to all required regulations regarding the activities of an  
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter is (310) 
566-1888. 
 

         k 
Rose Brink-Capriola 
Personal CRD #  7332885 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
01/2021-Present  Abacus Wealth Partners 

(Associate Advisor) 
Sebastopol, CA 

08/2019-Present Full-Time Student 
(Golden Gate MS in 
Financial Plan.)  

San Francisco, CA 

08/2020-11/2020 DaVero Farms and 
Winery (Harvest 
Assistant) 

Healdsburg, CA 

01/2019-12/2019 Formation Farm 
(Owner-Operator) 

Sebastopol, CA 

02/2017-05/2019 Singing Frogs Farm       
(Farm Manager)  

Sebastopol, CA 
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01/2017-02/2017 Pyramid Farms  
(Farm Hand)  

Chico, CA 

11/2016-01/2017  Extended Travel / 
Unemployment 

Chico, CA 

04/2016-11/2016 Hawthorne Valley 
Association  
(Farm Apprentice) 

Ghent, NY 

07/2015-04/2016 Extended Travel / 
Volunteer & 
Unemployment  

Hilo, HI., Chico, CA. USA 

08/2014-07/2015 Orti Di MAre 
Agriturismo 
(Volunteer)  

Lacona, Isola Di Elba, 
Italy.  

03/2014-05/2014 Unemployment  Chico, CA 

12/2013-03/2014 Kalapana Organics 
(Volunteer crew 
manager)  

Hilo. HI.  

03/2013-10/2013 Extended Travel / 
Unemployment 

Extended Travel in USA  

11/2012-03-2013 Kalapana Organics 
(Volunteer crew 
manager)  

Hilo, HI. 

06/2011-11/2012 Beneficial Biologics 
(Associate)  

Arcata, CA 

08/2007-12/2011 Full-Time Student  
(Humboldt State 
University)  

Arcata, CA 

 
 
Education: 
Humboldt State University, Arcata, CA, BS, 2011 
 
Year of Birth: 1989 
 
Professional Designations:  
None 
 
Industry Examinations Passed:  
Uniform Investment Adviser Law Examination (Series 65), 2021 
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Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Rose Brink-Capriola has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation  
Rose Brink-Capriola does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Rose Brink-Capriola is supervised by 
Barrett Porter, Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring 
that Rose Brink-Capriola  adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter  is 
(310) 566-1888. 
 

         k 
Jonathan Daniel (“J.D.”) Bruce 
Personal CRD #5332405 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
12/2009-Present Abacus Wealth Partners 

(Partner, President, 
Advisor)  

Santa Monica, CA 

04/2007-12/2009  Abacus (Formerly 
Kubera) Portfolios, LLC 
(COO) 

Pacific Palisades, CA 

05/2006-04/2007 Countrywide Bank   
(FVP Project 
Management) 

Thousand Oaks, CA 

11/2004-05/2006 DLC  
(Financial Consultant) 

Woodland Hills, CA 
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Education: 
University of California, Los Angeles, BA, 1997 
Golden Gate University, MS, 2004 
 
Year of Birth: 1973 
 
Professional Designations:  
Personal Financial Specialist (PFS®) 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2008 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Jonathan Daniel Bruce has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation  
Jonathan Daniel Bruce does not receive any economic benefit from any person, company, 
or organization, other than Abacus Wealth Partners in exchange for providing clients 
advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Jonathan Daniel Bruce is supervised by  
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Jonathan 
Daniel Bruce adheres to all required regulations regarding the activities of an Investment 
Adviser Representative, as well as all policies and procedures outlined in the firm’s Code of 
Ethics and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 

         k 
Brian Edward Canning 
Personal CRD # 5602008 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience  
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Employment Dates Employer Name Employer Location 
12/2011-Present Abacus Wealth Partners 

(Advisor) 
Santa Monica, CA 

01/2011-12/2011 Fidelity Investments 
(Account Executive) 

Woodland Hills, CA 

09/2008-11/2008 TD Ameritrade 
(Investment Consultant) 

Fort Worth, TX 

08/2005-08/2008 University of North 
Texas (Student) 

Denton, TX 

 
Education: 
California Lutheran University, MBA 2006 
University of North Texas, MM, 2008 
 
Year of Birth: 1984 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
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Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Securities Agent State Law Examination (Series 63), 2009 
General Securities Representative Examination (Series 7), 2009 
Uniform Combined State Law Examination (Series 66), 2009 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are made to a client’s or prospective client’s 
evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Brian Edward Canning has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation 
Brian Edward Canning does not receive any economic benefit from any person, company, 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision 
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As a representative of Abacus Wealth Partners, Brian Edward Canning is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Brian 
Edward Canning adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter is (310) 
566-1888. 
 

         k 
Jana Elizabeth Davis 
Personal CRD # 4982445 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
10/2015-Present Abacus Wealth Partners 

(Advisor) 
El Segundo, CA 

07/2003-10/2015 ESF Financial Planning 
Group (Advisor) 

Manhattan Beach, CA 

 
Education: 
University of Missouri, BA, 1994 
 
Year of Birth: 1972 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
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financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations: 
Uniform Investment Adviser Law Examination (Series 65), 2005 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or a prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Jana Elizabeth Davis has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
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Item 5: Additional Compensation 
Jana Elizabeth Davis does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Jana Elizabeth Davis is supervised by Barrett 
Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Jana Elizabeth Davis 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethics 
and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 

         k 
Casie Dunning 
Personal CRD # 7290671 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment 
Dates 

Employer Name Employer 
Location 

06/2021-Present Abacus Wealth Partners  
(Advisor) 

Santa Monica, CA 

08/2020-
05/2021 

Davis & Graves LLP  
(CPA) 

Gresham, OR 

05/2015-07/2020 Umpqua Bank 
(Internal Auditor, Strategic Initiatives 
Manager) 

Los Angeles, CA 

09/2002-
05/2015 

PwC 
(Auditor) 

Seattle, WA 
London, UK 
San Francisco, CA 
Portland, OR 

 
Education: 
Washington State University, BA, 2002 
 
Year of Birth: 1981 
 
Professional Designations:  
Certified Public Accountant (CPA)  
 



 

Investment Advisor Brochure 
 

 429 Santa Monica Blvd, Suite 500 | Santa Monica, CA 90401 25 

Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2019 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Casie Dunning has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation  
Casie Dunning does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Casie Dunning is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Casie Dunning 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethics 
and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 

         k 
Hannah Entenman 
Personal CRD # 7392446 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
06/2021-Present Abacus Wealth Partners 

(Financial Advisor) 
Santa Monica, CA 

08/2019-04/2021 WillKate Wealth 
Management (Client 
Service Advisor) 

Sioux Falls, SD 

03/2017-08/2019 Avera Health 
(Marketing Strategist) 

Sioux Falls, SD 
 

06/2013-03/2017 Fresh Produce, LLC Sioux Falls, SD 
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(Marketing Project 
Manager) 

09/2009-05/2013 Augustana University 
(Student) 

Sioux Falls, SD 

 
Education: 
Augustana University, Sioux Falls, BA, 2013 
 
Year of Birth: 1991 
 
Professional Designations:  
None 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2021 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Hannah Entenman has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation  
Hannah Entenman does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Hannah Entenman is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Hannah Entenman 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethics 
and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
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         k 
Christopher Habib 
Personal CRD # 6805793 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
07/2019-Present Abacus Wealth Partners 

(Financial Advisor) 
Santa Monica, CA 

05/2019-07/2019 Sabbatical Europe 
08/2015-05/2019 Virginia Polytechnic 

Institute & State 
University 
(Student) 

Blacksburg, VA 

06/2015-08/2015 Smokehouse Live 
(Host) 

Leesburg, VA 

01/2011-06/2015 Heritage High School 
(Student) 

Leesburg, VA 

 
Education: 
Virginia Polytechnic Institute & State University, B.S., 2019 
 
Year of Birth: 1997  
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
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Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2019 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Christopher Habib has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
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Item 5: Additional Compensation  
Christopher Habib does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Christopher Habib is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Christopher Habib 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethics 
and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 
         k 
Neela Bushnell Hummel 
Personal CRD # 5842369 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience   
 

Employment Dates Employer Name Employer Location 
02/2022 – Present Abacus Wealth Partners 

(Partner, Advisor & Co- 
CEO) 

Santa Monica, CA 

09/2009-02/2022 Abacus Wealth Partners 
(Partner, Advisor) 

Santa Monica, CA 

02/2009-09/2009 Tapcode, Inc.  
(Content Manager) 

Van Nuys, CA 

04/2007-02/2009 UWink, Inc.  
(Content Manager) 

Van Nuys, CA 

08/2006-03/2007 Lion & Compass  
(Server)  

Fair Oaks, CA 

 
Education: 
University of California, Berkeley, BA, 2006 
 
Year of Birth: 1984 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
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I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
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keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2010 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Neela Bushnell Hummel has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation 
Neela Bushnell Hummel does not receive any economic benefit from any person, company, 
or organization, other than Abacus Wealth Partners in exchange for providing clients 
advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Neela Bushnell Hummel is supervised by 
Jessica Lu, the firm’s Chief Compliance Officer. Jessica Lu is responsible for ensuring that 
Neela Bushnell Hummel adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Jessica Lu is (310) 
566-1888. 
 

         k 
Brenton (“Brent”) Warwick Kessel 
Personal CRD # 2826946 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
02/2022 - Present Abacus Wealth Partners  

(Advisor & Partner) 
Santa Monica, CA 

01/2004-02/2022 
 

Abacus Wealth Partners  
(Co-CEO, Advisor, 
Partner) 

Santa Monica, CA 
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06/1996-01/2004 Abacus Wealth 
Management 
(CEO, Advisor) 

Santa Monica, CA 

 
Education: 
University of California, Los Angeles, BA, 1989 
 
Year of Birth: 1968 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 1996 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
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Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Brenton Warwick Kessel has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation 
Brenton Warwick Kessel does not receive any economic benefit from any person, company, 
or organization, other than Abacus Wealth Partners in exchange for providing clients 
advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners Brenton Kessel is supervised by Neela 
Hummel, Co-CEO.  Neela Hummel is responsible for ensuring that Brenton Kessel adheres 
to all required regulations regarding the activities of an Investment Adviser Representative, 
as well as all policies and procedures outlined in the firm’s Code of Ethics and compliance 
manual. The phone number for Neela Hummel is (310) 566-1888. 
 

         k 
Lara Lamb 
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Personal CRD # 4467601 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
08/2013-Present Abacus Wealth Partners 

(Financial Planner) 
Woodland Hills, CA 

04/2009-08/2013 Lamb Financial 
(President/Principal) 

Encino, CA 

09/2001-05/2009 Gainsborough Financial 
Consultants, Inc.  
(Vice President) 

Los Angeles, CA 

 
Education: 
California State University, Northridge, BA, 2002 
 
Year of Birth: 1976 
 
Professional Designations:  
Certified Financial Planner (CFP®) 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or a prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Lara Lamb has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation 
Lara Lamb does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Lara Lamb is supervised by Barrett Porter, 
Chief of Advisors.  Barrett Porter is responsible for ensuring that Lara Lamb adheres to all 
required regulations regarding the activities of an Investment Adviser Representative, as 
well as all policies and procedures outlined in the firm’s Code of Ethics and compliance 
manual. The phone number for Barrett Porter is (310) 566-1888. 
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         k 
Jessica Lu 
Personal CRD # 6146086 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
07/2012-Present Abacus Wealth Partners 

(COO, CCO, Advisor & 
Partner) 

Santa Monica, CA 

08/2008-07/2012 Farber Hass Hurley LLP 
(CPA) 

Granada Hills, CA 

01/2006-06/2008 Ernst and Young  
(Auditor) 

Los Angeles, CA 

 
Education: 
University of California, Los Angeles, BA, 2005 
 
Year of Birth: 1983 
 
Professional Designations:  
Certified Public Accountant (CPA)  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
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capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2013 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Jessica Lu has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients 
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Item 5: Additional Compensation  
Jessica Lu does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As the Chief Compliance Officer of Abacus Wealth Partners, Jessica Lu supervises all 
activities of the firm. Jessica Lu's contact information is on the cover page of this 
disclosure document. Jessica Lu adheres to applicable regulatory requirements, together 
with all policies and procedures outlined in the firm’s code of ethics and compliance 
manual.  
 
As a representative of Abacus Wealth Partners, Jessica Lu is supervised by Neela Hummel 
the firm’s Co-CEO.  Neela Hummel is responsible for ensuring that Jessica Lu adheres to all 
required regulations regarding the activities of an Investment Adviser Representative, as 
well as all policies and procedures outlined in the firm’s Code of Ethics and compliance 
manual. The phone number for Neela Hummel is (310) 566-1888. 
 

         k 
Kasey Michael McManis 
Personal CRD # 6892306 (Investment Adviser Representative) 
  
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
10/2019-Present Abacus Wealth Partners 

(Advisor) 
Philadelphia, PA 

11/2017-10/2019 Mycio Wealth Partners 
(Advisor) 

Philadelphia, PA 

 
Education: 
Montana State University, BS, 2014 
 
Year of Birth: 1991 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
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CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Exams:  
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Uniform Investment Adviser Law Examination (Series 65), 2018 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s  
evaluation of this advisory business. 
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Kasey Michael McManis has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Kasey Michael McManis does not receive any economic benefit from any person, company, 
or organization, other than Abacus Wealth Partners in exchange for providing clients 
advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Kasey Michael McManis is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter. Barrett Porter is responsible for ensuring 
that Kasey Michael McManis adheres to all required regulations regarding the activities of 
an Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter phone 
number is (310) 566-1888. 
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         k 
Susan Olson  
Personal CRD # 6302750 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
02/2014-Present Abacus Wealth Partners 

(Advisor) 
Sebastopol, CA 

02/2012-06/2015 Admin Service  
(School Finance, HR and 
Governance Specialist) 

Phoenixville, PA 

07/2005-6/2013 Sebastopol Independent 
Charter School  
(Executive Director) 

Sebastopol, CA 

09/1997-06/2001 Pasadena Waldorf 
School (Director) 

Pasadena, CA 

 
Education: 
Carleton College, BA, 1986 
University of California, Los Angeles, MA, 1994 
Claremont Graduate University, MS, 2002 
*Susan Olson received a certificate from the University of California, Los Angeles for 
Personal Financial Planning, 2015 
 
Year of Birth: 1964 
 
Professional Designations:  
Certified Divorce Financial Analyst (CDFA)®  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
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Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2014 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
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Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Susan Olson has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
Susan Olson does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Susan Olson is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring Susan Olson adheres to 
all required regulations regarding the activities of an Investment Adviser Representative, as 
well as all policies and procedures outlined in the firm’s Code of Ethics and compliance 
manual. The phone number Barrett Porter is (310) 566-1888. 
 

         k 
Kathryn Peyton 
Personal CRD #: 6708536 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
08/2016-Present Abacus Wealth Partners 

(Associate Advisor) 
Sebastopol, CA 

07/2016-08/2016 Self-employed 
(Teacher) 

Penngrove, CA 

01/2015-06/2016 Sonoma Academy 
(Teacher) 

Sebastopol, CA 

06/2014-01/2015 Unemployed Penngrove, CA 

01/2013-05/2014 The HR Manager, LLC 
(Consultant) 

San Rafael, CA 

07/2012-12/2012 Unemployed Penngrove, CA 

08/2004-06/2012 Fairfax County Public 
Schools (Teacher) 

Falls Church, VA 

 
Education: 
Duke University, BA, 1982 
University of California, Berkeley, MBA, 1988 
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Year of Birth: 1960 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
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commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2016 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Kathryn Peyton has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients 
 
Item 5: Additional Compensation 
Kathryn Peyton does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Kathryn Peyton is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Kathryn Peyton 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as policies and procedures outlined in the firm’s Code of Ethic and 
compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 

         k 
Barrett Sean Porter 
Personal CRD # 4257687 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
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02/2022 - Present 
 

Abacus Wealth Partners 
(Chief of Advisors, 
Partner & Advisor ) 

Santa Monica, CA 

12/2009-02/2022 Abacus Wealth Partners 
(Partner, Advisor) 

Santa Monica, CA 

11/2006-12/2009 Abacus (Formerly 
Kubera) Portfolios, LLC 
(Advisor)  

Santa Monica, CA 

10/2005-11/2006 Summit Portfolio 
Management (Advisor) 

Los Angeles, CA 

01/2005-10/2005 Broadwaters Financial 
(Advisor) 

Los Angeles, CA 

 
Year of Birth: 1974 
 
Education: 
America River College, 1993-1994 
San Diego Community College, 1995-1998 
San Diego State University, 1992 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
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Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
General Securities Representative Examination (Series 7), 2000 
General Securities Principal Examination (Series 24), 2000 
Uniform Securities Agent State Law Examination (Series 63), 2000 
Uniform Combined State Law Examination (Series 66), 2001 
Uniform Investment Adviser Law Examination (Series 65), 2013 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to client’s or a perspective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Barrett Sean Porter has no 
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other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Barrett Sean Porter does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Barrett Sean Porter is supervised Jessica 
Lu, Chief Compliance Officer. Jessica Lu is responsible for ensuring that Barrett Sean 
Porter adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethic 
and compliance manual. The Phone number for Jessica Lu is (310) 566-1888. 
 

         k 
Matthew John Rivera 
Personal CRD # 5671220 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
03/2017-Present Abacus Wealth Partners 

(Associate Advisor) 
San Mateo, CA 

12/2016-03/2017 Full-Time Dad 
 

San Carlos, CA 

04/2012-12/2016 RS Investments  
(Head of Client Service) 

San Francisco, CA 

09/2007-04/2012 BlackRock 
(Account Manager) 

San Francisco, CA 

 
Education: 
University of California, Davis, BS, 2006 
 
Year of Birth: 1984 
 
Professional Designations:  
Chartered Financial Analyst (CFA) 
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
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CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
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Industry Examinations Passed: 
General Securities Representative Examination (Series 7), 2009  
Uniform Securities Agent State Law Examination (Series 63), 2009 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Matthew John Rivera has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
Item 5: Additional Compensation  
Matthew John Rivera does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Matthew John Rivera is supervised by 
Barrett Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Matthew 
John Rivera adheres to all required regulations regarding the activities of an Investment 
Adviser Representative, as well as all policies and procedures outlined in the firm’s Code of 
Ethics and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 

         k 
Spencer David Sherman 
Personal CRD # 1609423 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
02/2022 – Present Abacus Wealth Partners 

(Partner & Advisor) 
Sebastopol, CA 

01/2004– 02/2022 Abacus Wealth Partners 
(Co-CEO, Advisor) 

Sebastopol, CA 

07/1987-12/2003 Sherman Financial, Inc. 
(Principal, Advisor) 

Philadelphia, PA 
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Education: 
Brandeis University, BA, 1983 
University of Pennsylvania, MBA, 1987 
 
Year of Birth: 1961 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 



 

Investment Advisor Brochure 
 

 429 Santa Monica Blvd, Suite 500 | Santa Monica, CA 90401 51 

Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Investment Company and Variable Contracts Products Representative Examination (Series 
6), 1987 
Uniform Securities Agent State Law Examination (Series 63), 1987 
General Securities Representative Examination (Series 7), 1987 
Uniform Investment Adviser Law Examination (Series 65), 1989 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or a prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Spencer David Sherman has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Spencer David Sherman does not receive any economic benefit from any person, company, 
or organization, other than Abacus Wealth Partners in exchange for providing clients 
advisory services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Spencer David Sherman is supervised by 
Neela Hummel, the firm’s Co-CEO.  Neela Hummel is responsible for ensuring that Spencer 
David Sherman adheres to all required regulations regarding the activities of an Investment 
Adviser Representative, as well as all policies and procedures outlined in the firm’s Code of 
Ethics and compliance manual. The phone number for Neela Hummel is (310) 566-1888. 
 

         k 
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Mary Elizabeth Storjohann 
Personal CRD # 4798603 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
02/2022 - Present Abacus Wealth Partners, 

(Advisor, Partner & Co-
CEO) 

San Diego, CA  

03/2019-02/2022  
2022 

Abacus Wealth Partners 
(CMO, Advisor, Partner) 

San Diego, CA 

2013-2019 Workable Wealth  
(CEO, Advisor) 

San Diego, CA 

2011-2013 HoyleCohen Wealth 
Management 
(Senior Financial Planner) 

San Diego, CA 

2010-2010 
 

Morgan Stanley 
(Financial Associate) 

San Diego, CA 

2007-2010 Osher Van de Voorde 
Investment Management 
(Financial Associate) 

Pasadena, CA 

 
Education: 
San Diego State University, BS, 2006 
 
Year of Birth: 1984 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
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Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
 
 
Industry Examinations Passed: 
General Securities Representative Examination (Series 7), 2006, 2010 
Uniform Combined State Law Exam  (Series 66),  2006,  2010 

Item 3: Disciplinary Information 
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There are no legal or disciplinary events that are material to a client’s or a prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Mary Elizabeth Storjohann 
has no other business activities to report that represent a substantial amount of the 
supervised person's time and income where it would potentially create a conflict of interest 
to clients. 
 
Item 5: Additional Compensation 
Mary Elizabeth Storjohann does not receive any economic benefit from any person, 
company, or organization, other than Abacus Wealth Partners in exchange for providing 
clients advisory services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Mary Elizabeth Storjohann is supervised by 
Jessica Lu, the firm’s Chief Compliance Officer.  Jessica Lu, is responsible for ensuring that 
Mary Elizabeth Storjohann adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Jessica Lu is (310) 
566-1888. 
 

         k 
Christopher L Stroup 
Personal CRD # 7148313 (Investment Adviser Representative) 
  
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
06/2019-Present Abacus Wealth Partners 

(Advisor) 
Santa Monica, CA 

09/2017-06/2019 Drexel University (MBA) Philadelphia, PA 

06/2014-09/2017 Chevron (Reservoir 
Engineer) 

Bakersfield, CA 

08/2010-05/2014 Penn State (Undergrad) University Park, PA 

 
Education: 
Drexel University, MBA, 2019 
Pennsylvania State, BS, 2014 
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Year of Birth: 1991 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
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commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Exams:  
Uniform Investment Adviser Law Examination (Series 65), 2019 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s  
evaluation of this advisory business. 
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Christopher L Stroup has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Christopher L Stroup does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Christopher L Stroup is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that 
Christopher L Stroup adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter is (310) 
566-1888. 
 
 
 

         k 
Katie Stych 
Personal CRD # 6491418 (Investment Adviser Representative)  
 



 

Investment Advisor Brochure 
 

 429 Santa Monica Blvd, Suite 500 | Santa Monica, CA 90401 57 

Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
08/2018-Present Abacus Wealth Partners 

(Associate Advisor) 
Santa Monica, CA 

1/2018 - 8/2018 Gen Y Planning 
(Virtual Marketing 
Associate) 

Chicago, IL 

01/2017 - 06/2018 Morningstar Investment 
Management 
(Associate Investment 
Analyst) 

Chicago, IL 

1/2016 - 12/2016 Morningstar, Inc. 
(Data Analyst) 

Chicago, IL 

06/2015 - 08/2015 Midwest Financial 
Partners (Summer 
Associate) 

St. Cloud, MN 

08/2013-05/2015 U of I Hospitals and 
Clinics Patient Financial 
Services 
(Revenue Cycle Analyst) 

Iowa City, IA 

08/2012 - 12/2015 University of Iowa  
(Student) 

Iowa City, IA 

  
Education: 
University of Iowa, BA, 2015 
  
Year of Birth: 1994 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
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Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
  
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2018 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
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Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Katie Stych has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
Katie Stych does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Katie Stych is supervised by Barrett Porter, 
Chief of Advisors.  Barrett Porter is responsible for ensuring that Katie Stych adheres to all 
required regulations regarding the activities of an Investment Adviser Representative, as 
well as all policies and procedures outlined in the firm’s Code of Ethics and compliance 
manual. The phone number for Barrett Porter is (310) 566-1888. 
 

         k 
Daria Victorov 
Personal CRD #: 6199640 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
08/2016-Present Abacus Wealth Partners 

(Associate Advisor) 
San Mateo, CA 

08/2015-08/2016 BlueSky Wealth 
Advisors, LLC (Wealth 
Advisor) 

Santa Clara, CA 

06/2014-08/2015 LifeStream Financial, Inc 
(Associate Financial 
Planner) 

Santa Clara, CA 

05/2013-08/2013 Wells Fargo Advisors, 
LLC 
(Intern) 

Reston, VA 

07/2008-06/2014 Starbucks 
(Barista) 

Blacksburg, VA 

9/2006-06/2010 Student 
 

Reston, VA 

 
Education: 
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Virginia Tech, BS, 2014 
 
Year of Birth: 1992 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
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financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
Certified Financial Planner 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Daria Victorov has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Daria Victorov does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Daria Victorov is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Daria Victorov 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as policies and procedures outlined in the firm’s Code of Ethic and 
compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 
 
         k 
Christopher Vallejo 
Personal CRD # 7332881 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
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Employment Dates Employer Name Employer Location 
01/2021 - Present Abacus Wealth Partners 

(Associate Advisor 
Santa Monica, CA 

11/2018 – 01/2021 Regal Wine Company 
(Sales Representative) 

Los Angeles, CA 

08/2018 – 11/2018 Unemployed Los Angeles, CA 
06/2018 – 08/2018 Finish Line 

(Stock Associate) 
Omaha, NE 

11/2016 – 05/2018 Wow Me! Events, LLC 
(Music Director) 

Dallas, TX 

07/2015 – 05/2018 Zhen Music and Arts 
Institute 
(Guitar Instructor) 

Dallas, TX 

03/2014 – 05/2017 First Baptist Church of 
Dallas 
(Music Director) 

Dallas, TX 

08/2010 – 05/2014 University of North Texas 
(Full-Time Student) 

Denton, TX 

 
Education: 
University of North Texas, BM, 2014 
 
Year of Birth: 1992 
 
Professional Designations:  
None 
 
Industry Examinations Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2021 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Christopher Vallejo has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation  
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Christopher Vallejo does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Christopher Vallejo is supervised by Barrett 
Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that is responsible for 
ensuring that Christopher Vallejo adheres to all required regulations regarding the 
activities of an Investment Adviser Representative, as well as all policies and procedures 
outlined in the firm’s Code of Ethics and compliance manual. The phone number for Barrett 
Porter is (310) 566-1888. 
 

         k 
Elizabeth Ariel Ward 
Personal CRD #: 5401219 (Investment Adviser Representative) 
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
03/2019-Present Abacus Wealth 

Partners (Lead Advisor) 
San Diego, CA 

04/2018-02/2019 Workable Wealth 
(Financial Planner) 

San Diego, CA 

01/2018-04/2018 A. Ward Financial 
(Owner, COO) 

Charlotte, NC 

07/2012-01/2018 FIRST Financial Group 
(Director of 
Operations) 

Raleigh, NC 

07/2007-06/2012 FIRST Financial Group 
(Paraplanner) 

Raleigh, NC 

 
Education: 
Lyon College, BS, 2005 
 
Year of Birth: 1982 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
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these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
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Industry Examinations Passed: 
General Securities Representative Examination (Series 7), 2008 
Uniform Securities Combined State Law Examination (Series 66), 2008 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Elizabeth Ariel Ward has no 
other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Elizabeth Ariel Ward does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Ariel Ward is supervised by Barrett Porter, 
Chief of Advisors.  Barrett Porter is responsible for ensuring that Ariel Ward adheres to all 
required regulations regarding the activities of an Investment Adviser Representative, as 
well as all policies and procedures outlined in the firm’s Code of Ethics and compliance 
manual. The phone number Barrett Porter is (310) 566-1888. 
 

         k 
Kyle Andrew Williams 
Personal CRD # 2810071 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
09/2013-Present Abacus Wealth Partners 

(Advisor) 
Sebastopol, CA 

04/2013-05/2013 King & Associates Inc. 
(Accounting Manager) 

Walnut Creek, CA 

11/2012-08/2013 Kyle Williams, CPA 
(Principal) 

Fairfax, CA 

08/2011-11/2012 Unemployed 
 

San Rafael, CA 
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06/2010-07/2011 QB or not QB  
(Principal) 

Mill Valley, CA 

01/2010-04/2010 Visa Inc. 
(Senior Financial 
Analyst) 

San Francisco, CA 

05/2009-10/2009 Harbin Hot Springs 
(Accountant) 

Middletown, CA 

08/2004-02/2009 Autodesk  
(Senior Project 
Accountant) 

San Rafael, CA 

 
Education: 
Westmont College, BA, 1998 
 
Year of Birth: 1975 
 
Professional Designations:  
Certified Public Accountant (CPA) 
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
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Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examination Passed: 
Uniform Investment Adviser Law Examination (Series 65), 2012 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or a prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Kyle Andrew Williams has 
no other business activities to report that represent a substantial amount of the supervised 
person's time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Kyle Andrew Williams does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
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Item 6: Supervision 
As a representative of Abacus Wealth Partners, Kyle Andrew Williams is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Kyle 
Andrew Williams adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter is (310) 
566-1888. 
 

         k 
Barbara Wolf 
Personal CRD # 4602093 (Investment Representative Adviser)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
12/2009-Present Abacus Wealth Partners 

(Advisor) 
Philadelphia, PA 

08/2006-12/2009 Abacus (Formerly 
Kubera) Portfolios, LLC 
(Advisor) 

Philadelphia, PA 

02/2006-08/2006 Unemployed 
 

Philadelphia, PA 

01/2006-02/2006 Raymond James & 
Associates, Inc.  
(Financial Advisor) 

Bala Cynwyd, PA 

11/2000-12/2005 J. Cole Financial 
Advisers, Inc. (Advisor) 

Philadelphia, NY 

 
Education: 
Smith College, BA, 1979 
New York University, MBA, 1985 
 
Year of Birth: 1957 
 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
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CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 



 

Investment Advisor Brochure 
 

 429 Santa Monica Blvd, Suite 500 | Santa Monica, CA 90401 70 

Uniform Investment Adviser Law Examination (Series 65), 2001 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or a prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities 
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Barbara Wolf has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Barbara Wolf does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners.  
 
Item 6: Supervision 
As a representative of Abacus Wealth Partners, Barbara Wolf is supervised by Barrett 
Porter, Chief of Advisors. Barrett Porter is responsible for ensuring that Barbara Wolf 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethics 
and compliance manual. The phone number for Barrett Porter is (310) 566-1888. 
 
         k 
Lindsey Shea Woodward 
Personal CRD # 5946324 (Investment Adviser Representative)  
 
Item 2: Educational Background and Business Experience  
 

Employment Dates Employer Name Employer Location 
07/2017-Present Abacus Wealth Partners 

(Associate Advisor) 
Santa Monica, CA 

01/2016-07/2017 Dimensional Fund 
Advisors 
(Associate) 

Santa Monica, CA 

11/2011-01/2016 Thornburg Investment 
Management  
(Institutional Associate) 

Santa Fe, NM 

08/2010-12/2012 University of New 
Mexico 

Albuquerque, NM 
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(Student) 
06/2011-11/2011 Morgan Stanley Smith 

Barney (Internship)  
Albuquerque, NM 

08/2010-12/2011 Western Commerce 
Bank 
(Teller) 

Albuquerque, NM 

08/2007-05/2010 University of Arizona 
(Student) 

Tucson, AZ 

 
Education: 
University of Arizona, BA, 2010 
University of New Mexico, MBA, 2012 
 
Year of Birth: 1989 
 
Professional Designations:  
Certified Financial Planner (CFP®) professional 
I am certified for financial planning services in the United States by Certified Financial 
Planner Board of Standards, Inc. (“CFP Board”). Therefore, I may refer to myself as a 
CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, and I may use 
these and CFP Board’s other certification marks (the “CFP Board Certification Marks”). The 
CFP® certification is voluntary. No federal or state law or regulation requires financial 
planners to hold the CFP® certification. You may find more information about the CFP® 
certification at www.cfp.net.  
CFP® professionals have met CFP Board’s high standards for education, examination, 
experience, and ethics. To become a CFP® professional, an individual must fulfill the 
following requirements:  
 
Education – Earn a bachelor’s degree or higher from an accredited college or university 
and complete CFP Board-approved coursework at a college or university through a CFP 
Board Registered Program. The coursework covers the financial planning subject areas CFP 
Board has determined are necessary for the competent and professional delivery of 
financial planning services, as well as a comprehensive financial plan development 
capstone course. A candidate may satisfy some of the coursework requirement through 
other qualifying credentials.  
Examination – Pass the comprehensive CFP® Certification Examination. The examination 
is designed to assess an individual’s ability to integrate and apply a broad base of financial 
planning knowledge in the context of real-life financial planning situations.  
Experience – Complete 6,000 hours of professional experience related to the personal 
financial planning process, or 4,000 hours of apprenticeship experience that meets 
additional requirements.  
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Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and Former 
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board’s Code of 
Ethics and Standards of Conduct (“Code and Standards”), which sets forth the ethical and 
practice standards for CFP® professionals.  
 
Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks:  
 
Ethics – Commit to complying with CFP Board’s Code and Standards. This includes a 
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, 
act in the best interests of the client, at all times when providing financial advice and 
financial planning. CFP Board may sanction a CFP® professional who does not abide by this 
commitment, but CFP Board does not guarantee a CFP® professional’s services. A client 
who seeks a similar commitment should obtain a written engagement that includes a 
fiduciary obligation to the client.  
Continuing Education – Complete 30 hours of continuing education every two years to 
maintain competence, demonstrate specified levels of knowledge, skills, and abilities, and 
keep up with developments in financial planning. Two of the hours must address the Code 
and Standards. 
 
Industry Examinations Passed: 
General Securities Representative Examination (Series 7), 2014  
Uniform Combined State Law Examination (Series 66), 2014 
 
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s evaluation of this advisory business.  
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Lindsey Shea Woodward 
has no other business activities to report that represent a substantial amount of the 
supervised person's time and income where it would potentially create a conflict of interest 
to clients. 
 
Item 5: Additional Compensation  
Lindsey Shea Woodward does not receive any economic benefit from any person, 
company, or organization, other than Abacus Wealth Partners in exchange for providing 
clients advisory services through Abacus Wealth Partners. 
 
Item 6: Supervision  
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As a representative of Abacus Wealth Partners, Lindsey Shea Woodward is supervised by 
Barrett Porter, Chief of Advisors.  Barrett Porter is responsible for ensuring that Lindsey 
Shea Woodward adheres to all required regulations regarding the activities of an 
Investment Adviser Representative, as well as all policies and procedures outlined in the 
firm’s Code of Ethics and compliance manual. The phone number for Barrett Porter is (310) 
566-1888. 
 

         k 
Walter Yu 
Personal CRD # 5596790 (Investment Adviser Representative) 
  
Item 2: Educational Background and Business Experience 
 

Employment Dates Employer Name Employer Location 
3/2022 – Present Abacus Wealth Partners 

(Director of Portfolio 
Management) 

Santa Monica, CA 

05/2014-3/2022 Abacus Wealth Partners 
(Trader) 

Santa Monica, CA 

09/2012-04/2014 Unemployed 
 

Los Angeles, CA 

09/2010-08/2012 T3 Trading Group, LLC 
(Equity Trader)  

Los Angeles, CA 

09/2008-09/2010 Chimera Securities  
(Equity Trader)  

Los Angeles, CA 

06/2008-09/2008 Unemployed 
 

Los Angeles, CA 

03/2008-06/2008 Account Temps 
(Accountant) 

Los Angeles, CA 

06/2007-03/2008 Unemployed 
 

Los Angeles, CA 

09/2004-06/2007 University California, 
Los Angeles, CSO 
Programs (Student) 

Los Angeles, CA 

 
Education: 
University of California, Los Angeles, BA, 2007 
 
Year of Birth: 1986 
 
Professional Designations: 
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None 
 
Industry Examinations: 
Proprietary Trader Examination (Series 56), 2011 
Uniform Investment Adviser Law Examination (Series 65), 2015 
  
Item 3: Disciplinary Information  
There are no legal or disciplinary events that are material to a client’s or prospective 
client’s  
evaluation of this advisory business. 
 
Item 4: Other Business Activities  
Registered investment advisers are required to disclose any other business activity or 
occupation in which the supervised person is actively engaged. Walter Yu has no other 
business activities to report that represent a substantial amount of the supervised person's 
time and income where it would potentially create a conflict of interest to clients. 
 
Item 5: Additional Compensation 
Walter Yu does not receive any economic benefit from any person, company, or 
organization, other than Abacus Wealth Partners in exchange for providing clients advisory 
services through Abacus Wealth Partners. 
 
Item 6: Supervision  
As a representative of Abacus Wealth Partners, Walter Yu is supervised by Jessica Lu, the 
firm’s Chief Compliance Officer. Jessica Lu is responsible for ensuring that Walter Yu 
adheres to all required regulations regarding the activities of an Investment Adviser 
Representative, as well as all policies and procedures outlined in the firm’s Code of Ethics 
and compliance manual. The phone number for Jessica Lu is (310) 566-1888. 
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